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COMMERCIA L RE AL ESTATE
I NVE STM EN T  |   SALE S  |   F I NA NCE

COMPANY PROFILE SETTING THE NEW STANDARD IN REAL ESTATE 
INVESTMENT SERVICES

The EnTrust name says it all.  We take your investment goals 
seriously.  We are changing the landscape of how commercial real 
estate investment brokerage is done, striving to raise the standard 
of service and the character of the relationship between agent 
and principal to unprecedented levels.  We have perfect scores 
for honesty, integrity and discretion; these are the core values that 
de! ne our way of doing business.  The client always comes ! rst; 
their interests become our interests; their focus is our focus.  Our 
strength lies in that we do what we say we will.  Simply stated, that 
is the EnTrust promise.  

EnTrust delivers ! duciary quality commercial real estate investment 
services, leveraging an owner’s perspective with comprehensive 
capital markets knowledge.  We understand the investor, the asset, 
the ! nancing, and value – that is how we help you succeed. 

We take a meticulous approach in marketing assets to ! nd the right 
investor who will perform and close the transaction as expected.  
EnTrust is committed to matching the right capital resources – both 
in equity and debt investment formats – with private and publicly 
held real estate companies. EnTrust dedicates intensive personal 
care by providing services from the simplest to the most complex 
transaction. The entire EnTrust team is committed to delivering the 
highest standards of integrity and trust – it re" ects why we chose 
our corporate name.  We are straight shooters.  Our culture of trust 
and respect is apparent in everything we do.  EnTrust understands 
the value of collaboration, personal service, experience and 
perspective to execute transactions with a " exible and responsive 
approach that achieve our client’s objectives. 

“EnTrust is very businesslike in the 
way they present themselves.  I think 
they’re conservative, but aggressive 

when they need to be.  They bring 
an ownership perspective to 

assignments.  They are above-board 
honest.  It’s a trust level and I have 

that with EnTrust.”  

Charlie Kendrick
Mesirow Financial
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ENTRUST CAN HELP YOU  

Identify the most appropriate investor and sell    §
 your property at the optimum price

Locate and underwrite potential property     §
acquisitions

Analyze and determine the appropriate     §
investment strategy for your project

Select the right joint-venture capital partner and    §
structure the venture

Procure mortgage ! nancing (acquisition, bridge,    §
permanent, mezzanine)

Since 2002, EnTrust has completed more than $715 million 
of investment property transactions involving 5.3 million 
square feet of commercial o"  ce space and 1,768 multifamily 

units.  In addition to The Alter Group, EnTrust has completed 

assignments with or on behalf of leading institutional and 

private investors, including:  

Heitman Capital Management  §

Principal Global Investors  §

Wells Real Estate Funds  §

Lexington Realty Trust  §

Capri Capital Partners  §

Columbia Equity Trust  §

Waterton Associates  §

Lehman Brothers, Inc.  §

Illinois State Teachers Retirement System §

Decade Group, Inc. §

Halyard Group §

DRI/Main Street Ventures §

J. Emil Anderson §

L. J. Schmier Management §

Lincoln Harris, LLC §

Washington Capital Management §

Rubenstein Properties  §

DiGiovine, Hnilo, Jordan & Johnson Ltd. §

Pancor Construction and §  Development LLC

“Honest, straight-shooting people.”  

Gideon Weinberger

PPM Finance
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EnTrust Managing Principal, James I. Clark III, was 
previously president of investment services for 
Transwestern Commercial Services, where he built the 
national investment services group.  

An a�  liate of The Alter Group, EnTrust serves clients 
with the same � delity to customer service that has 
characterized one of the nation’s premier corporate real 
estate developers and owners for more than 50 years. 

DEEP!ROOTED CAPITAL MARKETS EXPERTISE 

ASSURES SUPERIOR SERVICE 

A one-stop boutique capital shop, EnTrust combines 

expertise on investment markets and an unusually strong 

underwriting background with an owner’s perspective to 

give our clients comprehensive strategic solutions.  We try to 

anticipate – even before we go to the market - all factors that 

may impact value, � nancing and the ability to close your 

deal so that you realize your � nancial objectives. 

By creatively utilizing equity, debt, mezzanine and other 

preferred positions – the exact structure depends on the 

individual transaction and the stakeholders’ speci� c goals- 

EnTrust optimizes the capital structure for a transaction or 

venture.  Because EnTrust has experience with relatively 

small deals as well as large, multi-market portfolios, we 

understand how properties operate within their own 

asset classes and marketplaces and we give all clients a 

comparable level of service. 

 

“They bring a little more of the 

institutional side of the real 

estate.  I think they’re very good, 

very organized.  Everything was 

professionally done.”  

Kevin Jennings

Westdale Asset Management

“You get Jim’s undivided attention and 

bene� t in deal experience, as well as 

that of his talented team.  He’s been 

in every part of the capital markets, 

bought and sold assets, � nanced 

corporations and done mergers 

and acquisitions work.  The fantastic 

a�  liation with Alter brings with it a 

tremendous amount of credibility.”  

Vincent Signorello

Barclays Capital 
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ENTRUST’S PERSONAL TOUCH SERVICE 
BUILDS LASTING RELATIONSHIPS

EnTrust brings a personal high-touch approach 
to every assignment.  We act as your partner and 
take the time to discover what is unique about each 
owner, each asset and each investor so we can 
communicate that message most e! ectively to the 

competitive marketplace.  We are responsive; our level 

of reporting back to the client is second to none; we are 

exceptionally detail oriented.  

EnTrust is committed to creating enduring relationships 

so that we can serve clients’ long-term interests -- and 

not merely complete the transaction, collect a fee and 

move on.  Our personal-touch service means that 

we always assign senior-level professionals to every 

assignment, The client, whether a large institutional 

REIT or a private investor, receives the same level of 

personal attention from every EnTrust team member 

– and the managing principal is the primary contact.  

This rigorous level of personal care is an added value 

that only a boutique real estate investment services 

company like EnTrust can provide in our quest to give 

clients best-in-class services. 

EnTrust creates value by acting as an extension of 

our client’s team, and relates equally well to owners, 

investors and brokers.  Because EnTrust is similarly 

committed to establishing long-term relationships 

with the most aggressive sources of capital, we have a 

proven track record of identifying the right investment 

partner whose interests are in strategic alignment with 

our clients’. 

"From a client's perspective, you're not 

going to be one of 502 transactions 

they have going at the same time. You 

get their undivided attention. That's 

important."

Vincent Signorello

Barclays Capital
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EDUCATION AND 
ACCREDITATION

Bachelor of Science,
New York University College of 

Business

Master of Business
Administration,

Columbia University
Graduate School of Business

Master of Divinity,
Garrett Theological Seminary 

at Northwestern University

LICENSED REAL ESTATE 
BROKER

State of Illinois
State of New York

State of Iowa
State of Wisconsin

MEMBER
Chicago Real Estate Investment

Advisory Council

Real Estate Executive Council

BOARD MEMBER
Jackson Park Hospital

Primary Responsibility

Jim Clark specializes in the disposition and recapitalization of investment 
real estate through direct sales, joint ventures and structured ! nancing. 
As a principal of EnTrust Realty Advisors, his hands-on approach to 
client service provides clients with a unique combination of senior-level 
accountability and assignment implementation responsibility.

Mr. Clark brings a depth of over 23 years of experience, encompassing 
investment banking and brokerage, asset management and real estate 
! nance.  He has extensive relationships with institutional investors, 
investment funds, REITs, developers, lenders, real estate service 
companies and transaction professionals nationwide.  Mr. Clark has 
completed more than $2.5 billion of investment transactions; managed 
$1 billion worth of assets and portfolio properties;  and provided 
leadership in corporate strategy, mergers and acquisitions.

Background

Mr. Clark began his real estate career in 1984 and formed EnTrust Realty 
Advisors in 2002.  He has a Bachelor of Science degree in Marketing and 
Management from the New York University College of Business, and a 
Master of Business Administration degree in Finance and Marketing from 
the Columbia University Graduate School of Business.

Mr. Clark is a member of the Chicago Real Estate Investment Advisory 
Council, the Real Estate Executive Council, and a Board Member of 
Jackson Park Hospital in Chicago.  Additionally, Mr. Clark is an ordained 
minister serving St. John AME in Aurora, IL.  

James I. Clark, III ± Managing Principal
EnTrust Realty Advisors


